
Speed Dating with Venture Capitalists (VC’s) 

is Postponed and Re-Scheduled on 

Tuesday, November 22, 2016 from 2.30 pm to 6.00 pm 

 

Dear Sir/ Madam, 

 

This is to inform you that the “Speed Dating with Venture Capitalists” event which was 

scheduled on 26
th

 October 2016 at IMC,has beenpostponed due to requests from a number of 

prospective participants to hold it post Diwali. 

 

The event is now re-scheduled as follows: 

Date: Tuesday, 22
nd

 November 2016  

Time: 2:30 PM to 6:00 PM 

Venue: WalchandHirachand Hall, 4th floor, IMC Building, Churchgate, Mumbai   

We sincerely regret the inconvenience that might have been caused to you due to this 

postponement. 

We look forward to your participation.To register please contact Ms. NeetiatNeeti@Imcnet.org 

or Ms. Priyanka atPriyanka@Imcnet.org orcall on 2204 6633 ext: 626/106. 

The updated circular and VC fund list will be posted shortly. 

Hope to welcome you at the event. 

 

 

With regards, 

  

Arvind Pradhan 

Director General 

 

 



 

 
 ‘Speed dating with Venture Capitalists’ 

Is rescheduled on 

on Tuesday, November 22, 2016, from 2.30 pm to 6.00 pm 

Venue: Walchand Hall, 4
th

 floor, IMC Building, Churchgate, Mumbai - 400020 
 

REGISTRATION FORM 
 

Delegate Fee: Rs. 3000/- (Inclusive of Service tax)   
 

Delegate Details:- 
 

Name: _______________________________________________________________________________ 
 

Organization: _________________________________________________________________________ 
 

Designation: __________________________________________________________________________ 
 

Brief about Business Idea: This should address the following sub headings provided on page no. 2 and 3 but 

should not exceed 2 pages. This will enable the interaction with VC’s to be fruitful and productive. 

_____________________________________________________________________________________ 

 

Email:________________________________________________ Mobile:_________________________ 

 

(Please provide name, designation, email id & mobile number for each delegate) 

 

Preferred three Venture Capitalists you would like to meet: _____________________________________ 
 

_____________________________________________________________________________________ 

 

Payment Details: 

-Please note that Bank charges, if any, are to be borne by the sender.  

-Please mention ‘Speed Dating with VCs’ in the bank transfer form to enable us correlate payment with the 

delegate’s name  
 

� By Cash/Cheque/Demand Draft [To be drawn in favour of INDIAN MERCHANTS’ CHAMBER] 
 

Draft/ Cheque No________________ Dated: _________________________  

Drawn on Bank________________________________________________ for amount 

Rs._______________________ 
 

� By Bank Transfer  

Bank: Union Bank of India, V. N. Road Branch, Churchgate  

Branch Code: 531952; NEFT Code: UBIN0531952  

Account No.: 319501010019046 

Mode:  � Cash   � Cheque    

 

Please complete this form & return along with the payment details to following address: 

 

Ms. Priyanka Sawant                                                                                   Ms. Neeti Khergamkar 

Senior Manager                                                                                            Indian Merchants’ Chamber, 

Indian Merchants’ Chamber, 2
nd

 floor, IMC Building,                            IMC Building, IMC Marg 

IMC Marg, Churchgate,                                                                               Churchgate 

Mumbai – 400 020                                        MUMBAI - 400020       

Tel: 022-2204 6633 Ext: 626                                                                       Tel: 22046633 Extn:106  

Email: priyanka@imcnet.org                                                                       Email: neeti@imcnet.org 



 

 

Brief about Business Idea: 

 

1. One Line Pitch: Business / Idea overview 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

2. The Problem you are solving: Opportunity being addressed 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

3. Proposed solution 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

 

4.  Where are you today: Current stage of operations? 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

5.  Who is your competition? And how will you succeed against a heavily funded competitor? 

 
________________________________________________________________________________________ 

_____________________________________________________________________________________ 

__________________________________________________________________________________ 

_____________________________________________________________________________________ 

6.  Management team profile / Ownership 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

7. Funding history – current angel investors 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

 



8.  Investment required / use of proceeds 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

9.  Revenue Model and Projections 
 
_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

_____________________________________________________________________________________ 

 

     

     

     

     

     

     

 


